




To our valued and prospective clients:

We have witnessed an unprecedented level of concern about natural 

disasters, terrorism, epidemics, business disasters, health care and 

financial security. Whether it is in fact a more dangerous world today 

than in the past is less the issue than the general feeling of insecurity 

engendered by the events and threats of the last few years. 

Preparedness is a central leadership task. 

As leaders, we are charged with the responsibility of developing long- 

range plans that anticipate and manage those risks. Some risks fall 

into the category of the ordinary and everyday. In many cases, they 

are insurable. As standard practice, companies insure against property 

liabilities and casualty losses; you provide health and life insurance and 

other benefits to executives and employees. In some cases, risks are 

preventable, and many companies have instituted loss prevention and 

safety programs which have significantly reduced exposures to loss. 

But, what about risks that are neither insurable nor preventable? Do 

you know what they are? Do you have plans in place to mitigate the 

effects on your business, property and people? 

Many insurance brokers would maintain that, “If it’s not 
clearly and traditionally insurable, it’s not our concern.” We 
think differently. We are engaged in the business of helping 
you ask the key questions you need to ask as a leader of  
your business.
 

For example, a client suffered a significant business disruption when 

borders closed after 9/11. The raw materials needed to keep their 

production lines running were tied up for over six weeks. We asked, 

“Could that happen again? What would be the effect? What alternate 

plans could be put in place to alleviate the effect? What is insurable? 

What could be self-insurable? And, as we observe efforts to close off 

borders or restrict trade, what long-term impact could that have on 

the business?”

Because we often function as a single source broker/consultant for 

our clients, we develop a unique, deep understanding of our clients’ 

businesses. Since our thought processes are focused on identifying 

and managing risk, we are proactive in both the short and long range 

planning process. We see the whole risk picture and therefore are in the 

best position to recommend solutions. We bring that unique perspective 

to your business to help you enhance your balance sheet and protect 

your profitability. 

Our perspective has proven extremely valuable to our clients over the 

past 30-plus years. We are prepared to bring that perspective to your 

business and help you grow and protect your assets.





Your business is constantly evolving and changing. 

New legislation, technology and global competitive issues make 
the analysis of risk and exposure to loss a moving target for 
management. Increased litigation, security, identity and data 
protection, the severity and frequency of weather-related risks, 
plus complex, interdependent, global business issues demand 
an ongoing, dynamic discussion around property and casualty  
insurance programs.  

The mission of JMB Insurance is to help clients analyze and anticipate 
those risks, monetize those risks and provide the proper insurance 
against those risks. Year after year, we provide our clients with 
indispensable insurance advice aimed at enhancing their balance 
sheets and protecting their profitability. That is the exceptional 
value we deliver.
 
Our 30-plus years of engagement with high growth businesses 
representing a broad spectrum of industry segments means we know 
what questions to ask and what experiences to bring to bear on 
risk identification, mitigation, financing and transfer. This analysis 
and our careful, intelligent design of total client solutions provide 
our clients with superior programs that truly deserve the title,  
Risk Management. 

The integrated, customized solutions we provide are designed to 
acknowledge the commonalities amongst similar businesses while 
meeting the specific and unique needs of your business. We work 
to understand your exposures to loss and your company’s appetite 
for risk and to provide you with experienced, knowledgeable 
counsel as well as to negotiate the most cost-effective purchase of  
appropriate insurance. 

This balance of the traditional brokering function with critical 
thinking about your overall business has always, and continues 
to, set JMB Insurance apart.
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